What if getting people to say yes had nothing to do with selling?

Our next speaker has spent 30+ years inside female-dominated,
face-to-face industries, and he's discovered that the most persuasive
people aren't the best talkers. They're the best listeners. Neil Osborne
reveals the science behind the art of persuasion, and the one simple shift
that will change every client conversation you have from today forward.

Please welcome — Neil Osborne.



